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A Simple Step-By-Step Concoction To Set Up 
Your Monthly Branded Content In Just One Day 

BY JESSICA KREWSON



hello powerful leader!
What I reaaallllly love about what I do is that I get to love on you, tell you 
how amazing you are and REMIND you that YES your dreams are 100% 
possible. 

That you can have BOTH a successful business and luxurious playtime. 

In this guide we create marketing ALCHEMY for your business… 

We mix science and magic. 
Data and intuition. 
Strategy and what feels good!

We get to play, be creative and distill down the most purest part of your 
marketing adventure!

We’ll be playful together. 
BASICALLY… It’s going to be straight up sunshine! 

I am here to tell you that you don’t need to do every marketing strategy 
you’ve ever seen or heard and you don’t need to throw in the towel the 
moment you hit a road block. 

I want to gift you The 7 BRAND ELIXIRS formula for healing your marketing 
aches and pains.

If you (or your team) do what I have laid out here consistently for 90-days, 
you will see traction, impact, and the BUSINESS MAGIC will happen,

I’ve created this to be VERY simple AND using my CODE potion (Create 
Once Distribute Everywhere).

I can’t wait to hear about your alchemical success. 

Love,

Jessica

https://twitter.com/jessicakrewson?lang=en
https://www.facebook.com/designKREW/
https://www.instagram.com/designkrew/
https://www.pinterest.com/designkrew/boards/
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These are the 7 Brand Elixirs! 
You can absolutely get this done if you set aside a few hours for 1 to 2 
days at the beginning of every month. Then, your core branded content 
will be done. 

1x blog post per week

1x Story Series Posts per day (if you want to do more, you can) 
& 3x Social Posts per week (if you want to do more, you can)

1x email value add per week

1x email promotion every other week 

3x Referral Asks per month (see Referral Ask Guide) 

3x Sphere of Influence connections per month

Calendar it!  

Okay I know at first glance this can feel overwhelming. But let me make 
it EASY for you. Here it is broken down...

https://www.designkrew.com/products
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01.
write four blogs

Block Writing Time
Start with writing 4 blogs. Block out 2 to 3 hours, sit down and do this all at once. 

Have a Clear Solution
Make each blog have a clear solution. 

For example: 5 Tips to Move from Unmotivated to Totally Inspired in Under 10 Minutes
The formula here is: A set number of steps + where they are to where they want to be 

+ the time frame in which it happens.

Stuck on Topics? 
Here are some questions you can ask yourself to know what to write about:

• What are the questions you are asked by your clients most frequently?
• What are the questions you think your clients should be asking you, but don't

know that they don’t know?
• Where are your clients most stuck?
• What do you find yourself repeating over and over again when talking to clients?
• How did you get started doing what you’re doing in the first place?
• How have you applied your own advice and won? Share about this.
• How have your clients applied your advice and won? Share about this.

My Next 4 Blog Topics Are:
1. 

2.

3. 
4. 

elixir
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02.
re-purpose 
blogs for social

Now take each blog and re-purpose the content to create social captions for the 
month. Each tip in the blog becomes the meat of your 3 to 5 posts for each week. 

Whhhat!? Yep your social for the month is done! 

Take a key point from the blog. It could be one of the tips or a fact and add an intro 
to make the caption relevant to what is currently going on in the world or with you. 

Post your static posts to your stories and anything inspiring, fun, 
or business specific for that day. 

I recommend the app LATER to schedule your static posts in advance.

Of course, there are many other layers to your social strategy, but doing this 
foundational piece will make your social presence consistent and add value to your 
audience. Do this first and master it, then we can talk about additional tactics for 

your social. 

My Next 3 Social Posts Are:
1. 

2.

3. 

elixir
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03.
re-purpose 
your blogs/
social for value 
add email

Your ideal clients need 7 to 10 impressions
of your content before they take action. 

Do not be afraid of re-purposing content. 
Even if they saw it on a social post they likely don't remember the full message or 

seeing it again is very helpful. You can take your top 4 social posts from the previous 
month. The LATER app will give you analytics on top performing posts. 

"Engagement" is the variable you want to focus on most. Look to see which posts had 
the highest percentage of engagement.

This will also tell you what your audience likes to read about and you can shape future 
content based on your top performing posts. 

Let the data tell you what to do rather than guessing! 

Steps to turning top posts into a value add email:
1. Go into your social posting app from the previous month and see which 4 posts

had the most engagement.
2. Edit the content accordingly, add an intro that is relevant to you, current events,

and to your business, and add a tip they can execute right away if the caption
doesn't already have one.

3. Schedule the emails to go out on a weekly basis on the same day at the same
time.

See an example on the next page... 

elixir



THE 7 BRAND ELIXIRS • DESIGNKREW • © COPYRIGHT, ALL RIGHTS RESERVED • QUESTIONS@DESIGNKREW.COM
5

03.
re-purpose 
your blogs/
social for value 
add email

For example, here was one of our more popular 
social posts in the last 30 days of writing this 
eBook: 

“Can't reveal much now, but working with a beauty 
brand that uses this magical ingredient. It's been 
my dream for months now to work with a beauty 
brand. And voila we are in the beginning stages! My 
love for the beauty industry dates back to my very 
first job... I used to manage a beauty supply store 
through high school and college. I loved learning 
about the products, the ingredients, the impact, 
and saw how happy it made people to take care of 
themselves. Ask any of my friends... I am low key 
obsessed with @sephora - More info soon!”

Which I turned into this value add email:

Dear Name, 

My personal love for the beauty industry dates back 
to my very first job... I used to manage a beauty 
supply store through high school and college. I 
loved learning about the products, the ingredients, 
the impact, and saw how happy it made people to 
take care of themselves. 

I can't reveal much now, but we are working 
with a brand that uses the magical ingredient of 
pomegranate. It's been a dream of our agency for 
months now to work with a beauty brand. And voila 
we are! 

This beauty brand’s angle is the benefits of 
pomegranate and that is perfect for sensitive skin. 

Which makes me wonder, do you know your 
UNIQUE SELLING PROPOSITION? 

What are the KEY one or two things that are 
unique to your brand?

Are you using those elements in all your branding 
and marketing?

Really get clear on this. Write it down and use it in 
ALL your marketing. 

Feel free to respond to this email and share yours 
with me. 

Love,

Jessica

elixir
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04.
create your
promotional
emails

Choose what you would like to promote in your business
over the next 30 to 90 days.

• Do you want to grow your list? Promote your free gift sign up.
• Do you want to promote your services? Promote a free discovery call = selling your

services.
• Do you want to promote a product? Offer a coupon for orders over a certain dollar

amount, share testimonials, or added bonuses this month only.

I recommend having one focus for your promotional emails over a 30 to 90 day period. 
Remember from above, people need 7 to 10 impressions before they take action. I 

recommend sending 2 to 4 promotional emails per month.

My next four promotional email angles are:

1.

2.

3.

elixir
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05.
referral asks

You have a network of business colleagues, past clients, current clients, and friends, 
why not reach out to them and see if they know of anyone that would benefit from 

working with your business?

You will want to do at least 3 to 5 Referral Asks a month...

Want a template of what to say or write?
Use this Referral Ask Guide to know exactly what to do. It also includes an email 

template. 

Give referrals too when you can, this will pay in 
dividends.

My next three referral ask contacts are:

1.

2.

3.

elixir

https://www.designkrew.com/products


THE 7 BRAND ELIXIRS • DESIGNKREW • © COPYRIGHT, ALL RIGHTS RESERVED • QUESTIONS@DESIGNKREW.COM
8

06.
sphere of
influence 
meetings 
(SOIs)

You also have a network of contacts in symbiotic businesses or who are just making 
big things happen in the world. Reach out and have 3 Sphere of Influence meetings a 

month. This could be over the phone, a coffee or lunch.

The idea and purpose behind this is to be top of mind with people of influence. You 
and your business need to be in front of people’s awareness so that when the need of 

your services come up in conversation, you are the go-to contact.

This works both ways too, you will have powerful connections that you can create 
partnerships with, join forces, refer people to, etc. 

This makes you even more valuable in your business

My next three sphere of influence contacts are:.

1.

2.

3.

elixir
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07.
calendar it

If it isn’t calendared , it isn't going to happen.. 
Go to your calendar right now and set up recurring blocks of time for the following or 

delegate immediately. Check off once it has been scheduled.

Remember Consistency is KEY! The only way to walk a mile is to keep taking steps 
forward. Do that in your business. Take steps every day. Stay consistent and you can 

see big results.

Write Blogs
Set up Social Posts
Set up Value Add Emails
Set up Promotional Emails
Reach out to Referral Asks
Reach out to SOIs

elixir
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Have a clear call to action :
With every thing discussed above, you want a clear call to action. A confused mind 

says no. Tell people EXACTLY what you want them to do next. Just the very next step... 
nothing more and nothing less. For  example...

• Spaces Are limited. Sign Up NOW.
• Go to the Link in my Bio and click GET STARTED.
• Click the Button Below to Learn More.
• Go HERE to get your FREE Guide.
• ENTER YOUR NAME AND EMAIL to set up a discovery call.
• Respond here With an EMOJI.
• Direct Message Me Your Answer.
• Leave a comment below.

Stay Productive :
Productivity Sheet. To get everything complete efficiently you will need to be 

productive. Print and use the My Intention Check-In. You can download it here.

bonustinctures

https://www.designkrew.com/daily-productivitythankyou


 In this breakthrough 
session, you will receive:

1. Clarity around what’s working and
not working in your business

2. Define the next 3 steps to take in
your marketing

3. Where your Brand message can
be strengthened to attract your
ideal client

Did you find this helpful? Do 
you want more?

INCREASE YOUR 
ALCHEMY

Likely you are ready for a change, direction 
and growth toward the next phase of your 
business. Let’s scale!

You are looking to build your business out in 
a bigger and more expansive way than just 
product-to-product or client-to-client. You 
want to but have never truly taken the leap 
into making those next level business and 
marketing steps your priority. 

Instead, you try something, then revert back 
to your “old plan’ because its easy and you 
feel a little lost navigating new waters.  

You’ve hired consultants, been to trainings, 
downloaded the online program, etc. But 
you still feel off-track in your direction, 
facing what feels like an insurmountable 
mountain of tasks ahead. 

Believe me, I get it. I have been there and 
my clients have been there.

It’s time to drop all the "shoulds."

Stop thinking you should execute 
EVERYTHING and just do the RIGHT 
THINGS.

SET UP A BRANDING & MARKETING
ALCHEMY SESSION

SET UP A BRANDING & MARKETING ALCHEMY SESSION

https://calendly.com/jessicakrewson/alchemy
https://calendly.com/jessicakrewson/alchemy
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Thank youfor being here

@designkrew

@designKREW

@designkrew

@jessicakrewson

STAY CONNECTED
www.designkrew.com

http://www.designkrew.com
https://www.instagram.com/designkrew/
https://www.facebook.com/designKREW/
https://twitter.com/jessicakrewson?lang=en
https://www.pinterest.com/designkrew/boards/
https://www.pinterest.com/designkrew/boards/
https://www.instagram.com/designkrew/
https://www.facebook.com/designKREW/
https://twitter.com/jessicakrewson?lang=en
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